
How to give your application the best chance of being successful

Applying for an EDGE 
Grant



EDGE Grants

• 2 Categories
• STEM: ~40 per round

• Entrepreneur: ~80 per round

• Awards: $100k in STEM, $25k in Entrepreneur

•How do you pick?



Who is eligible?

• 0-5 years in business

• <10 full time or FTE employees
• FTE: 2 part time = 1 full time
• <10 hrs/wk or <4 months per year doesn’t count at all

• Majority located in Delaware

• Net assets <$500k

• Have not previously received a Strategic Fund Grant



Formatting

• Times new roman, size 12 font, double spaced

•Maximum of 20 pages including exhibits & financials
• Balance Sheet and Income Statement required

•Must submit via PDF, electronically to 
edgegrants@delaware.gov



STEM Rubric



Entrepreneur Rubric



Entrepreneur Rubric



The Basics



Focus Areas

• Market sizing- go as far as you can w/ data, then make assumptions
• The more targeted the better- who are our customers?

• Defining your competition
• Think of your customers- what do they purchase instead of this?

• Where do you fall in the market?

• Challenges: Trust me, you have them
• But that is ok!



Financials

• Make sure you include an income statement AND balance sheet.

• What is the difference? What if you’re not selling anything yet?

• We don’t evaluate the financials as part of the scoring process- it 
just allows us to better understand the narrative.

• Best applications incorporate the financial data into the proposal.



Balance Sheet vs Income Statement

• Balance sheet- a snapshot of what your business owns (assets) and 
how those things were funded (liabilities vs equity)

• Remember, a balance sheet shows the items at the price they were 
purchased or the cost incurred to make them. If you can’t put a 
price on it, it probably doesn’t belong on the balance sheet!

• Income statement shows the flow of revenues against expenses for 
a given period and shows the bottom line- profit or loss.



Past Winner Advice

• Use rubric as an application road map
• Rubric can help you understand business’s strengths & weaknesses

• Be specific about grant use and business benefit
• Didn’t just say “the money is for equipment”

• Specified equipment and how much more production it would allow

• Do real research to determine market and competition
• Census Bureau demographic data on business’s area

• Income level, population, family size, age

• Talk with trade association

• Talk with a Regional Business Manager before submitting



Contact the Division

• Online
• Visit www.delbiz.com/edge
• Fill out contact form, get to right person

• Email
• business@delaware.gov

• Phone
• Main number – 302-739-4271

• Regional Business Managers
• Joe Zilcosky – Wilmington Area
• David Mathe – New Castle County
• Laura Wisler – Kent & Sussex Counties




